
Monthly Sales Assumptions:
4 new customers for each market entered within 6 months
1 new customer for each market entered past 6 months
95% new customer retention
5 units for customer added in last 7 months
0.05 units for customer added past 7 months

Product Price:Product Price:
Year 1 Price:   $5,000
Year 2 Price:   $8,000
Year 3 Price:  $10,000

Product Costs:
Direct Material:   44% of Price
Direct Labor:   $180
QualityQuality Assurance: $120

IPRO 355: EVS for Construction Safety
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